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Legend: The rate and annual percentage rate (APR) are effective as of 1/16/13. © 2013 Bankrate, Inc. http://www.interest.com. The APR may increase after consummation and may vary. Payments do not include amounts for taxes and insurance. The fees set forth for each advertisement above may be charged to open the plan (A) Mortgage Banker, (B) Mortgage
Broker, (C) Bank, (D) S & L, (E) Credit Union, (BA) indicates Licensed Mortgage Banker, NYS Banking Dept., (BR) indicates Registered Mortgage Broker, NYS Banking Dept., (loans arranged through third parties). “Call for Rates” means actual rates were not available at press time. All rates are quoted on a minimum FICO score of 740. Illinois Mortgage Licensee.
Conventional loans are based on loan amounts of $165,000. Jumbo loans are based on loan amounts of $435,000. Points quoted include discount and/or origination. Lock Days: 30-60. Annual percentage rates (APRs) are based on fully indexed rates for adjustable rate mortgages (ARMs). The APR on your specific loan may differ from the sample used. Fees reflect
charges relative to the APR. If your down payment is less than 20% of the home’s value, you will be subject to private mortgage insurance, or PMI. Bankrate, Inc. does not guarantee the accuracy of the information appearing above or the availability of rates and fees in this table. All rates, fees and other information are subject to change without notice. Bankrate,
Inc. does not own any financial institutions. Some or all of the companies appearing in this table pay a fee to appear in this table. If you are seeking a mortgage in excess of $417,000, recent legislation may enable lenders in certain locations to provide rates that are different from those shown in the table above. Sample Repayment Terms – ex. 360 monthly pay-
ments of $5.29 per $1,000 borrowed ex. 180 monthly payments of $7.56 per $1,000 borrowed. We recommend that you contact your lender directly to determine what rates may be available to you. To appear in this table, call 800-509-4636. To report any inaccuracies, call 888-509-4636. • HTTP://CHICAGOTRIBUNE.INTEREST.COM
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CALL BANKRATE.COM
CUSTOMER SERVICE

@ 888-509-4636

LIBERTY BANK FOR SAVINGS 888-501-4645
http://www.libertybankmortgage.com/tribune

30 yr fixed 3.375 0.000 $1870 20% 3.466
20 yr fixed 3.250 0.000 $1870 20% 3.378
15 yr fixed 2.750 0.000 $1870 20% 2.913
10 yr fixed 2.500 0.000 $1870 20% 2.737
30 yr jumbo 3.500 0.000 $1870 20% 3.535
7/1 jumbo ARM 2.750 0.000 $1870 20% 2.723
5/1 jumbo ARM 2.500 0.000 $1870 20% 2.872
Refi options for underwater borrowers! 5+ unit loans available.
Ask about our 7 yr fixed loan. We have 5% & 10% down pmt options.

We locally service our loans. Call us or apply online today!
(C) 7111 W. Foster Avenue, Chicago, IL 60656 NMLS# 787575

LINCOLN MORTGAGE AND FUNDING CORPORATION 773-348-8444
http://www.lincolnmtg.com

HARP 30 yr fixed 3.99% O/O N/A 4.09% APR
LOAN UNDER WATER?

NO LIMIT LTV REFI IS HERE
Condo, Single Family, 2-3-4 flat
Owner Occupied or Investment

Call or e-mail for the details 773-348-8444
harp@lincolnmtg.com

(B) 3001 N. Southport, Suite 202, Chicago, IL 60657 188755

MARQUETTE BANK 708-364-2525
http://www.marquetterates.com

30 yr fixed 3.500 0.000 $1600 20% 3.579
30 yr FHA 3.250 0.000 $5500 3.5% 3.770
20 yr fixed 3.375 0.000 $1600 20% 3.485
15 yr fixed 2.750 0.000 $1600 20% 2.889
10 yr fixed 2.750 0.000 $1600 20% 2.953

LOVE WHERE YOU BANK!
SET APPOINTMENTS AT ONE OF OUR 24 LOCATIONS

APPLY ONLINE: WWW.MARQUETTERATES.COM

(C) 15959 S. 108th Avenue, Orland Park, IL 60467 NMLS# 462926

PRESTIGE MORTGAGE CORP. 708-579-3333
http://www.prestigemortgages.biz

30 yr fixed 3.250 0.000 $900 20% 3.293
20 yr fixed 3.125 0.000 $900 20% 3.213
15 yr fixed 2.625 0.000 $900 20% 2.738
5/1 ARM 2.375 0.000 $900 20% 2.724
7/1 ARM 2.500 0.000 $900 20% 2.728
30 yr jumbo 4.125 0.000 $750 20% 4.139
5/1 jumbo ARM refi 2.750 0.000 $850 20% 2.824
A+ rating with BBB. Inquire about our no closing costs options

Experienced. Knowledgeable. With your best interest as a
priority

(B) 130 N. LaGrange Rd., Suite 110, LaGrange, IL 60525 MB.0004300

STERLING HOME MORTGAGE 847-836-9200
http://www.sterlinghomemortgage.com

30 yr fixed 3.250 0.000 $699 20% 3.284
20 yr fixed 3.125 0.000 $699 20% 3.172
15 yr fixed 2.625 0.000 $699 20% 2.685
10 yr fixed 2.500 0.000 $699 20% 2.588
5/1 ARM 2.625 0.000 $699 20% 3.133

Open Saturdays until 1:00pm
Call now before rates rise again!!

(A) 201 E. Dundee Rd., Palatine, IL 60074 MB.0006370

UNITED HOME LOANS 708-531-8388
http://www.UHLoans.com

30 yr fixed 3.375 0.000 $795 20% 3.414
15 yr fixed 2.625 0.000 $795 20% 2.694
10 yr fixed 2.500 0.000 $795 20% 2.600
5/1 ARM 2.500 0.000 $795 20% 2.636
7/1 ARM Call for Rates

Better Business Bureau A+ Rating
Call For A Free Quote 708-531-8388

(A) 3 Westbrook Corp. Center, Suite 1010, Westchester, IL 60154 MB.0006479

1ST EAGLE MORTGAGE, INC. 312-834-3006
http://www.1steaglemortgage.com

30 yr fixed 3.250 0.000 $929 20% 3.300
20 yr fixed 3.125 0.000 $929 20% 3.190
15 yr fixed 2.750 0.000 $929 20% 2.840
10 yr fixed 2.750 0.000 $929 20% 2.880
5/1 ARM 2.500 0.000 $929 20% 2.919
7/1 ARM 2.625 0.000 $929 20% 2.911
30 yr FHA 3.250 0.000 $929 3.5% 3.300

Call for no cost loans. BBB accredited
Mon -Fri: 8-6; Sat & Sun 9-1

Loan underwater? No limit loan to value available
(B) 790 W. Frontage Road, Northfield, IL 60093 NMLS# 453013

ABI MORTGAGE 847-585-1995
http://www.abimortgage.com

30 yr fixed 3.125 0.000 $950 20% 3.171
10 yr fixed 2.375 0.000 $950 20% 2.495
15 yr fixed 2.500 0.000 $950 20% 2.582
20 yr fixed 3.000 0.000 $950 20% 3.064
5/1 ARM 2.250 0.000 $950 20% 2.552
30 yr jumbo 3.625 0.000 $950 30% 3.643
5/1 jumbo ARM 2.375 0.000 $950 20% 2.567

We specialize in loans for SELF-EMPLOYED borrowers!
HARP refi program up to 200%LTV, options for upside down homes!

FL, IL, IN, MD, MI, VA, WI
(B) 1707 N. Randall Rd, Suite 155, Elgin, IL 60123 MB.0006234

AMERICAN HEARTLAND BANK AND TRUST 630-409-1598
http://www.AmericanHeartlandBank.com

30 yr fixed 3.250 0.000 $1093 20% 3.303
20 yr fixed 3.250 0.000 $1093 20% 3.324
15 yr fixed 2.625 0.000 $1052 20% 2.716
10 yr fixed 2.625 0.000 $1052 20% 2.758
5/1 ARM 2.750 0.000 $1060 20% 2.791
7/1 ARM 3.000 0.000 $1077 20% 3.041
30 yr FHA 3.250 0.000 $1105 3.5% 3.303

No Closing Cost Options Available
Open Nights and Weekends

Work with a local FDIC Insured Bank
(C) 1300 Iroquois Avenue, Suite 215, Naperville, IL 60563 NMLS# 831754

BANK OF AMERICA 630-461-4822
nick.ostrander@bankofamerica.com

30 yr fixed 3.500 0.000 $0 5% 3.621
30 yr jumbo 3.750 0.000 $0 20% 3.812
15 yr jumbo 3.000 0.000 $0 20% 3.082
5/1 jumbo ARM 2.500 0.000 $0 20% 2.895
7/1 jumbo ARM 2.750 0.000 $0 20% 2.941
10/1 jumbo ARM 3.125 0.000 $0 20% 3.189

All rates based on a 45 day purchase and escrowing.
Outside the city can call (630)631-6597

Ask about our 5% down no PMI Dr. Loan

(C) 1121 E. Main Street, Suite 330, St. Charles, IL 60174 NMLS ID#399802

FIRST SAVINGS BANK OF HEGEWISCH 800-752-8382
http://www.fsbhegewisch.com

30 yr fixed 3.350 0.000 $650 20% 3.382
15 yr fixed 2.700 0.000 $602 20% 2.752
30 yr jumbo 3.700 0.000 $1122 20% 3.721
15 yr jumbo 3.250 0.000 $1029 20% 3.285

Serving Chicagoland for 98 Years!

(C) 13220 S. Baltimore Avenue, Chicago, IL 60633 NMLS# 629759

INLAND HOME MORTGAGE 630-327-8553
http://www.chicagolandmortgage.net

30 yr fixed 3.375 0.000 $795 5% 3.430
15 yr fixed refi 2.750 0.000 $795 5% 2.819
10 yr fixed refi 2.625 0.000 $795 5% 2.725
5/1 ARM 2.625 0.000 $795 5% 2.804
7/1 ARM 2.750 0.000 $795 5% 2.826
30 yr FHA 3.250 0.000 $795 3.5% 3.298
5/1 jumbo ARM 2.875 0.000 $795 25% 2.950
EMAIL: VROPPO@INLANDBANK.COM CITY: 312-834-7283

AVAILABLE NIGHTS AND WEEKENDS
RATES BASED ON SFR WITH ESCROW

(C) 601 W Army Trail Rd, Unit C, Addison, IL NMLS# 543270

ASSOCIATED BANK 847-668-6128
michael.egleston@associatedbank.com

30 yr fixed 3.250 0.000 $0 20% 3.332
15 yr fixed 2.625 0.000 $0 20% 2.734
10 yr fixed 2.625 0.000 $0 20% 2.734
5/1 jumbo ARM 2.875 0.000 $0 20% 2.925
10/1 jumbo ARM refi 3.590 0.000 $0 20% 3.650
30 yr jumbo 4.250 0.000 $0 20% 4.310
7/1 jumbo ARM 3.000 0.000 $0 20% 3.060

CONSTRUCTION LOANS - 90% LTV, No PMI
JUMBO LOANS - 90% LTV with No PMI

Purchase rate discount posted, call for refi rates
ONE-CLOSE CONSTRUCTION LOANS

LOW CONSTRUCTION FINANCING CLOSING
COSTS

LOT LOANS AVAILABLE. call for details.
Quick and Easy Funding process for

CONSTRUCTION LOANS

(C) michael.egleston@associatedbank.com 322214

LIBERTY BANK FOR SAVINGS 888-501-4645
http://www.libertybankmortgage.com/tribune

30 yr fixed 3.375 0.000 $1870 20% 3.466 20 yr fixed 3.250 0.000 $1870 20% 3.378
15 yr fixed 2.750 0.000 $1870 20% 2.913 10 yr fixed 2.500 0.000 $1870 20% 2.737
30 yr jumbo 3.500 0.000 $1870 20% 3.535 7/1 jumbo ARM 2.750 0.000 $1870 20% 2.723
5/1 jumbo ARM 2.500 0.000 $1870 20% 2.872

Refi options for underwater borrowers! 5+ unit loans available. Ask about our 7 yr fixed loan. We
have 5% & 10% down pmt options. We locally service our loans. Call us or apply online today!

(C) 7111 W. Foster Avenue, Chicago, IL 60656 NMLS# 787575

Paying downdebt is a
methodical act, and one
thatmany of us are now
doing aswe face holiday
bills. Eachmonth, you
make a payment that cov-
ers interest and principal.
You set a budget to cover
the bill. And little by little,
the debt goes away.

Staying out of debt is
somethingdifferent, says
CarrieRocha in her book,
“Pocket YourDollars,”
(BethanyHousePublish-
ers, $13.99). The past sev-
eral years, Rocha, amother
of two fromMinnesota,
has beenwriting about
how to stretch your bud-
get, reduce debt and snag
deals usingweekly circu-
lars andpromotions. She
got her start, in part, from
her experience of paying
offmore than $50,000 in
debt in 21⁄2 yearswith her
husband,Marco.

Itwas the second time
Rocha dugherself out of a
financial hole, and she has
remaineddebt-free since.
She argues that the key to
staying out of the red is
more amatter of attitude
thanmethod. Recently, I
spokewithRocha by
phone about themoney
attitudesweneed to adopt
in order to stay out of debt.
What follows is an edited
version of that discussion.

Q:Whydoyou think
stayingout of debt is
more about awayof
thinking and less about
budgets and spending
plans?

A: It comes out ofmy
own story. I’ve always
wanted to do the right
thing. I’d save everymonth.
I knew Iwas supposed to
have a budget andnot
spend everything Imade.

And yet I couldn’t stop
doing it. I had been track-
ing our expenses since
2004, and Iwatchedus go
into debt.

Q:Youhavebeenout
of debt for several years
now.Whathave you
donedifferently?

A: Itwasn’t a new strate-
gy of how to do a budget
and livewithin ourmeans.
Those (strategies) are out
there andpeople know
them.Whatwas different
was thatmyhusband and I
talked aboutwhywewere
in debt.Wedecided to
change thewaywe think
aboutmoney. Andwhen
you really have some right
thinking, the behavior just
flows out of it.

Q:What is themost
important attitude
changepeople should
make about finances?

A:Weoften think that if
we only hadmoremoney,
our problemswould be
solved. Butwhen you
operate like that, you’re
pushing out the start date
forwhen you’ll change

your situation. You’ll have
moremoney once the kids
are out of diapers or once
you’vemade the final car
payment. That kind of
thinkinghas to stop. You
have to tell yourself, “To-
day, the amount ofmoney I
have, however big or small,
is enough. I’m going to
make thatmoneywork for
me.”When you start think-
ing like that, you nowhave
the power to start chang-
ing your financial situation.

Q:Whydowe sooften
goback intodebt?

A:We tell ourselves, “I’ll
fake it until Imake it.”
During the (housing)
boomeveryonewas upsiz-
ing their home, butMarco
and I didn’t, even though
we really needed to be-
cause our familywas grow-
ing. Butwedecided to stay
put and find the positive in
whatwe already had—and
could comfortably afford.
If you tell yourself, “I’ll
fake it until Imake it,”
wealthwill elude you.

Q:What if youdon’t
make it right away, espe-
cially in today’s tough
economy?Howdoyou
staymotivated?

A: Stayingmotivated can
be tough, especially since
changing your situation
can take years. But one
study about stayingmoti-
vated in academia found
there are fourCs to suc-
cess: commitment, confi-
dence, a sense of control
and composure. You can
adopt those elements to
your finances. Ask yourself,
“What aspect ofmymoti-
vation is under attack?Do I
feel like I’mout of con-
trol?” If so, are there things
you can do to get back in
control: consolidate your
debt, use an online tool to
track your spending? If you
say to yourself, “I have no
control and I can’t change
it,” you’re not going to last.

Email CarolynBigda at
yourmoney@tribune.com

Planning aside, attitude
crucial to being debt-free

Carolyn Bigda
Getting Started
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“You have to tell
yourself, ‘Today,
the amount of
money I have …
is enough.’ ”
— Carrie Rocha

Q: I purchased anew
carpet, someappliances
andahot tub for the
condo I bought touse as
incomeproperty. Can I
deduct these costs from
my taxes?

A:The cost of getting
your rental business up
and running is called a
startup expense. You can
deduct up to $5,000worth
of startup expenses in the
first year you are in busi-
ness, and the remainder in
equal amounts over the
next 15 years. Put another
way, if your businesswere
up and running, and you
incurred these costs and
could deduct themas
regular operating ex-
penses, then you can de-
duct themwhen the busi-
ness begins as startup
expenses.

The tricky thing about
startup expenses ismaking
sure you’ve categorized an
expense correctly. These
expenses includeminor
repairs needed to get a
business or property up
and running, but they do
not include an improve-
ment to the property,
which is a capital expense.

So, for example, if you
spendmoney repairing the
furnace, that’s a startup
expense; but if you buy a
new furnace, that’s a capi-
tal expense,which is treat-
ed differently. It’s depreci-
ated over the item’s useful
life,which is five or seven
years formost personal
property. The carpet, ap-
pliances andhot tub are
probably personal proper-
ty. (IRCSection 195.)

Q: I inheritedmy
mother’s house and
rented it to tenantswho
are complainingabout
noise fromtheneigh-

bors. Theneighboring
property is a townhouse
that’s occupiedby col-
lege students (whoare
also renters), and theydo
indeedmake a racket,
with loudpartiesmany
nights. I’ve talked to
themand tried to get
themtoquiet down, to
no avail.

My renters are telling
me that they canbreak
their lease (andnot be
responsible for rent for
the rest of the lease
term)becauseof this
situation. Since I can’t
evict theneighbors, it
seems tome that I’ve
done all I cando, and
thatmy tenants should
not be able to get out of
their lease.

A:Your tenantswill
indeedhave the right to
break the lease,with no
responsibility for future
rent, if the situationhas
become intolerable— even
if you’re doing all you can
do tomake things better.
An intolerable situation
would be one inwhich a
reasonable person could
not live peacefully in his
home.Night after night of
loudparties next door
would probably qualify in
most judges’ eyes.

But theremay be solu-
tions that youhaven’t tried
yet.

First, talk to the town
house owners and see if
theywill dealwith their
tenants (they have the
power to terminate the

lease if the students’ be-
havior truly disturbs the
peace of the neighbor-
hood).Next, find out if
your city has a noise ordi-
nance, and if it does, tell
your tenants to arrange for
the noise to bemeasured.
Try to have the city send
any notices of violations
(and fines) to the town
house owner, not the stu-
dents. Thatmight get
results— in fact, cities are
increasingly passing laws
that specify that fines for
nuisance behaviormust go
to the owners.

Finally, talk to the
homeowners association
for that development. The
associationundoubtedly
has a rule prohibiting
unnecessary noise, and you
can ask them to enforce it
(unfortunately, you cannot
sue to enforce it, because
you aren’t amember of the
association).

If all else fails, consider a
lawsuit in small claims
court, inwhich you de-
scribe the situation as a
public nuisance, and ask
the judge to order the
noisemakers to stop and to
pay your tenants damages
for having put upwith the
problem.

Although thismay seem
like a lot ofwork, under-
stand that youwill contin-
ue to face this problem
with your next batch of
renters until you’ve got the
situationunder control.

janet@inman.com

RENTING

Deducting
income
property
expenses
By Janet Portman
Inman News

Some costs related to opening a rental business are not
considered startup expenses.
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